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april recap
Demand typically peaks for the
year at the end of April or early
May, but that is not the case this
year.

They say April showers bring May flowers. In this
case, real estate agents were hoping for a
showering of new buyers eager to pay top dollar
for a home fresh on the market. Unfortunately for
them, they were met with flowers that had already
bloomed.
It appears as if demand has stalled for all markets,
peaking between mid-March to the end of March.
Demand typically peaks between the end of April
to the end of May, but soaring mortgage rates
have pulled that peak forward and demand has
stalled. All Southern California markets have
experienced recent drops in demand at a time
when it normally rises. The 3-year average rise in
SoCal demand (2017 to 2019) from mid-March to
mid-April was 8% compared to Southern
California’s 1.6% drop. Year-over-year drops are
staggering as well, off by 17% throughout the
region.
The bottom line: the trend of a cooling market
is not just isolated to a specific county in the
region; It affected all Southern California in the
month of April.

Southern California began April with around 14,000
homes. To compare, last year began with roughly
15,400 homes on the market. Inventory levels have
been climbing quickly since the slow down in
demand, and by the end of the month had
surpassed last year's inventory level. April ended
with roughly 17,000 homes on the market, a
gigantic increase of 21%. The hike in rates is just
one of the many cracks that has allowed the
inventory levels to climb at such a rapid pace.
Demand for the region began in April with roughly
16,250 pending sales, and by months end had
dipped to 15,250, a very unusual drop for this time
of year. Last year's demand reading to end the
month was over 4K more homes pending than
2022's demand level.
Buyers have become less willing to stretch in price
as the year has progressed. This trend is likely to
continue. Many sellers may have to reduce their
asking price to find success, and, in many cases,
more than once.
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According to the St. Louis Fed, the 30-Year Fixed Mortgage Rate average
in the United States rose from 3.76% on March 3rd to 4.67% on March
31st, marking one of the steepest rises in rates since the '90s.

The rate hike continued into April, increasing
from 4.67% on March 31st to 5.1% on April
28th, according to the St. Louis Federal
Reserve.
In turn, demand has slowed it's insane pace,
resulting in substantially less activity compared to
the low-rate environments of 2020 and 2021. This
has allowed the inventory enough breathing room
to climb, up 23% in the month of April. Similarly, the
Expected Market Time for the region rose by 32%
in the same time span.
For the moment, the market is still an insanely Hot
Seller’s Market, and the inventory is still at relatively
low levels, but the market can change rather
quickly. The market will continue to cool, demand
will drop or flatten, the inventory will continue its
climb, and the Expected Market Time will ultimately
rise.
Housing is moving away from everything selling in
an instant, and well over asking. Instead, carefully
arriving at the asking price will swiftly become the
fundamental first step in successfully selling a
home.

The housing inventory will grow on the backs of
homes that will not sell. Homes in inferior locations,
like backing to a busy street, need to be priced
according to their inferior location. Homes that are
in poor condition and need a lot of work must
adjust their prices appropriately. Sellers who
OVERPRICE their homes will sit on the market
until they adjust to their Fair Market Value.
Housing will no longer absorb overpriced homes,
or homes in poor condition or a poor location.
Along with slumping demand comes a paradigm
shift, a change in the way buyers and sellers will
approach the market to achieve their real estate
goals. This will not take place overnight, however
be prepared for new trends to take shape in the
market.
2022 is still looking optimistic for sellers in the
market. It will only be slightly more difficult than the
past couple of years. Only time will tell where rates
end up in 2022, but with decelerating demand, a
more cautious, and deliberate approach will
achieve the desired goal of selling
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Southern California January Average
Expected Market Time Year-Over-Year (2019 - 2022) & 3 YR AVG 2017-2019

April ended with a 33Day Expected Market
Time. That is slightly
slower than last year's
insane pace, but not as
slow as the 3-Yr Avg of
64, a Slight Seller's
Market.
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The end of April marked the first
time the Southern California
inventory has reached 17,000
homes since November 2021

Demand in Southern California
peaked in mid-March this year
at 16,311 Pending Sales, and
has since dropped by over
1,000 Pending Sales.
17,174 Closed Sales in the
month of April, marking a
16% decrease compared to
last year's 20,523 Closed
Sales.
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market time
The Expected Market Time is the speed of the
market, the lower the number, the faster
homes are being placed into escrow. Anything
below 60-days is considered a Hot Seller’s
Market where there are plenty of showings,
multiple offers, sellers call the shots, and
home values are on the rise. A new level
emerged to adequately describe this year’s
torrid pace, market times below 40-days.
Anything below this level is considered an
Insane Seller’s Market. That is a market with a
flood of showings, an overwhelming number
of multiple offers, sellers get just about
everything their hearts desire in calling the
shots, and home values soar.

25 days
March 31 2022

33 days
april 28 2022

insane SELLER'S MARKET
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market breakdown
luxury breakdown: $1.25 M +
apr 2022

apr 2021

3 yr avg*

median
sales price

$1,766,500

$1,755,000

$1,744,225

median DOM

8 Days

10 Days

30 Days

high price

avg
price/sqft

$35 Mil

$51 MIL

$41 Mil

(malibu)

(beverly hills)

(Los Angeles)

$870

$770

$733
*2017-2019
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